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Lawyer makes most

of aboriginal roots

JENNY LEE

Sun Business Reporter
alvin Helin has crammed
plenty of leadership activity
into six short years.

For starters, he’s co-chair of
downtown Vancouver law firm
Ferguson Gifford’s Native Law
Group, founding president of the
Native Investment and Trade Asso-
ciation, founding vice-president of
the National Aboriginal Business
Association, leader of Canada’s
first all-First Nations trade delega-
tion to China in 1994, leader of a
similar trade mission to New
Zealand, past chair of Canada’s

live with Millbank'’s family and get
an education that wasn't available
up the coast.

After just one year of college he.
quit to getinto commeraial fishing.
with Millbank. The duo did well
until they tried marketing their
own automated fishing system.

“We went completely, absolutery
broke and it was a really awful ex-
perience,” Helin says. “We just
worked like dogs for six years,
sweat, blood and every waking owz
moment thinking and living this
business.

“When you go broke, you don’
feel very good about yourself, sait-

first native invest- isreally hard to
mentshow, Nexus,  “Whenyougobroke, conceptually 1ge':
and a past-director - 3 *- backon your feet
of the Vancouver you don’t fe elvery The lesson I
Board of Trade. good about yourself, learned from this
Thus 37-year-old soitisreally hard to is, if you want to
father of four learn how to suc-
fished for six years conceptually get back ceed, you learn
and made aliving oityour feet. how to fail.”
as a karate club The lesson I learned Many of Helin's
owner (hehasa . b v projects are con-
second-degree Sfromthisis, ifyou  cerned with fostes-
blackbelt) before  want'tolearnhowto ing abon’fs;inall sue
even setting foot in cess. His famuly
law school. succeed, you learnhow . o vim the im.
“Youdreamin to fail: portance of help-
technicolor,” Helin ing his own com-
says, his quiet, gen- Calvin Helin munity, and as an
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SITTING PRETTY: Calvin Helin has bounced back from plenty of fallures

tle voice in contrast
to the mental and physical intensi-

“If you set your parameters in too
small a radius, that's as far as you
go. Most of the things I've accom-
plished have been by being pre-
pared to farl.”

And fav ne has.

Helin, a member of the Tsimshi-
an nanon, comes from a Port
Simpson fishing family but has
lived in the Lower Mainland since
he was 12, when school teacher
Greg Millbank arranged for hum to

 —

astute en-
trepreneur, he also sees plenty of
opportunuty in that community.
With land-claims settlements,
plus growing entrepreneunal in
terest among young native Indi-
ans, Canadian aboriginals are
wielding increasing business clout
“Withun the next five to 10 years.
Canadian aboriginal people will
own land equal to the size of B.C..,
which 1s bigger than most coun-
tries in the world,” Helin says.
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Helin sees ‘huge opportunity’ worldwide

Continued from D1

“Nauve people now have a need for
investment experuse. Just about ev-
ery major bank has an abonginal
banking group. Every major profes-
sional services company, from KPMG
to Price Waterhouse, has aboriginal
relanons deparunents.”

Brash Columbia's 100,000 native
Indians are heawvily involved 1n
foresay. fishery and have a growing
interest in tounsm and resort devel-
opment, he says. And the en-
trepreneunal spuitis evident across
Canada.

In Alberta, the Samson Cree nation
near Edmonton has established a
trust and an insurance company.
There are 1,200 abonginal construc-
ton compantes in Canada. Dave Tuc-
caro’s (a Helin mend) Fort McMur-
ray-based Neegan Development
Corp. Ltd., does $10 to $15 mulhion
. annually and employs 100 people, of
- whom 85 per cent are abonginal, He-

lin says.

Helin has just opened his own law
offices on Squamush nanon land 1n
West Vancouver, 1s starang his own
group of mutual funds (Abonginal
Global Investment Management
Ltd.), 1s operung a nanonal travel
agency (Global Abongnal Travel
Inc.) specalizing in group and busi-
ness organizaanon travel, and 1s forg-
ing business tes with abonginal peo-
ple around the world (Pan Paafic
Abonginal Trade Co. Inc.). He contn-
ues to work with Ferguson Gifford
chents on exclusive referral.

Helin sees a “huge opporturuty” in
bnnging business and development

expertse to abonginal groups world-
wide. He is currendly in negonations
with the Maoris in New Zealand.

Dotng business with aboriginal peo-
ple 1s much like with Asians, Helin
says. Face 1s important. There is also
an emphasis on rank and status,

“In North Amenca, you rely on
agreements to ensure everybody is
honorable. The Asian and abonginal
way 1$ to learn who the people are. In
Chuna, the hugh-level people wanted
to know about my famuly, whatkind
of person [ am. I make part of my liv-
tng out of being able to move laterally
from culture to culture.”

Helin has greathopes for tus mutu-
al-fund company. He has teamed with
Vancouver-based securines dealer,
Great Pacific Management and for-
mer Templeton Worldwide president
and CEO Thomas Hansberger, who
will be the internanonal fund’s invest-
ment adwiser. Seventy-five per cent of
the company’s equity will be owned
by abonginal groups and individuals.

‘For the first year, we're easily have
over $100 mullion in the fund.”

While many aboriginal communi-
tes focus on big political 1ssues or
form organizauons to qualify for gov-
ernment money, Helin wants to buud
self-reliance through business.

He founded the Nanve Investment
and Trade Associanon while 1n law
school. The onginal intent was to har-
ness Asian nvestment in Vancouver.

“A lot of aboniginal groups are re-
source rich and cash poor. It made
sense o ay to marry the two groups

“We adopted a policy of not seeking
any government core funding. We
were tnvesung in self-rehance. The

government isn't the only game i
town as far as ['m concerned.”

The non-profit organizanon now
has seven employees and holds abouy
10 conferences a year to educate the
abonginal community on 1ssues sych
as taxagon, finance. law and heajcs.

Although it recerves federal ass;s.
tance for specific conferences, it pav
the rent by selling compuled informa-
non from its many conferences.

Lawyer Bill Ferguson of Ferguson
Gifford says Helin 1s a bright, compe-
tent lawyer with good entrepreneur:-
al and markeung skills learned
though “the school of hard knocks "

“He had me speakang to naave
groups on separaang business from
pohucs That’s a successful iminanve !
wouldn'thave become involved in i
he hadn't suggested it.”

Helin's early obsession wath karate
(“*Someumes when you really hke
something, 1t casts a spell and be-
witches you and that's how it was
with me ™) led to an interest in the
Japanese language, culture and
Daotst philosophy

“In a soong wind a oee will break,
buta flexgsble reed will stand again.”
Helin says He also mes to be unflap-
pable and unfailingly courteous.
When he’s menrallv beat, he goes to
his Richmond home and pracuses
karate 1n hus gym.

He s just completed three years and
half a mulhon dollars worth of renova-
aons. His family now has a 5,000-
square-ft. home with a gym, gourmet
kirchen, vaulted cedar cetlings and
landscaped gardens. But he stll
drives a beat-up 1987 Nissan uck be-
cause, “it's dependable.”

He'smying
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to live a bal-
anced life.

Last week-
end, he fixed
the kuds’ bicv-
cles The
weekend be-
fore, he buult
] a meehouse
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